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Prospecting  [Stand Out & Humanize] Connecting & Explaining  [Create Clarity]

Demonstrating  [Show & Tell] Walkthroughs  [Own the Message]



This stuff works!

And it’s a LOT easier to do than 
you might think...



Nathan Manning
Manager, Business Development

Adobe

How Adobe’s 
Commercial BDR 

team uses video for 
outbound 

prospecting
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Alyce/Vidyard trial - 6 weeks in: 20 quals scheduled - 12 discos - 7 SQOs
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Fastest response & close times 
using video + direct mail

Went viral in key 
account  :)



Example Scenarios

● Personal introductions

● Hand-offs to new reps

● Pre-meeting / post-meeting

● Personalized demos 

● Event invitations 

● Resource sharing

● Sales proposal walkthroughs

● Custom videos for each 
member of buying committee

Prospecting Selfie-Intro with Whiteboard

Proposal Walk-Through 



How

right tools

online resources

collaboratively



Where
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www.linkedin.com/in/tylerlessard/  
www.linkedin.com/in/nathancmanning/ 


