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OUR FUND

SE Ventures is a $1B+ venture capital
firm based in Menlo Park CA, backing
bold entrepreneurs in Climate Tech
and Industrial Tech.
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OUR TEAM

We are a team of Specialist VCs: agile &
independent financial investor, deep
domain experts, global presence.
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OUR VALUE-ADD

Unparalleled commercial acceleration;
driving revenue for founders through our
unique partnership with Schneider Electric.
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A global industrial technology leader
in electrification,
automation, and digitization

Unprecedented partner network
>1 million partners

ESG champion

and sustainability partner

Multi-hub model
150 000+ employees

World-leading portfolio

with increased digital footprint

€38bn

revenues'’

Lifels®n | Schneider
& Electric



OUR PORTFOLIO
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SE VENTURES

A Differentiated Path to Value Creation

Schneider Electric

Value Lever b IS S

v" Revenue Uplift
Outcomes » . channel Diversification

v New Market Access

Case Studies » P o<a
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+ Domain Expertise
+ Customer Introductions
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+ Fundraising Support

Schneider Electric
as a Customer

Technology

Marketplace

Integration Participation

v Product Stickiness v" GMV / Revenue Uplift

v" Vendor Diversification

v" Credibility Signaling
v" Product Feedback

v Revenue Uplift

v New Customer Access

v" Increased Functionality v~ More Customer Choice
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+ Marketing / PR Support + Legal Support

+ Exit Strategies + Hiring Support + Governance



SE VENTURES

Schneider Electric as a Channel Case Study: Poka

SE Ventures

March 2020

SE Ventures completes $2.5M
investment in Poka and takes
board observer seat

AV=VA

April 2020
Poka strikes global reseller

agreement with SE’s AVEVA
industrial software business
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2020 - 2023
AVEVA channel drives ~20%
of ARR for Poka, unlocking

new customers and markets

IFS

June 2023
Poka acquired by IFS at a

significant valuation mark-up
and return (5.7x) for SEV

FORMS

The leading connected worker platform for manufacturers
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Schneider Electric as a Technological Partner: SmartD

Investissement

" Québec
BOREAL

Schneider
aElectrlc

Aug 2020
Schneider Electric signs an

SE Ventures R&D agreement to co-design

next generation of motor
contactors.

Nov 2018
SE Ventures incorporates
SmartD as 1stinvestor.
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TOSHIBA

Schpeider

2022- 2024

UL certification of 18.5kW
and 45KW SmartD smart
drives.

New lead investors. SE
Ventures does it pro-rats

Clean Power Variable Frequency Drive first to use SiC MOSFET technology

2024 - 2025
Brand Labelling and

commercial agreement signed
with Toshiba and Schneider




Why an
Accelerator?




Pre-seed == Specialist



A 12-week

tailored program
for founders to nail
product-market fit




HIGHLY SELECTIVE PROGRAM

388 > 5

APPLICATIONS SELECTED



EXCEPTIONAL FOUNDERS
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Interactions facilitated

Mentoring sessions

Formal ongoing engagements



SEVentures
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